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It doesn’t take long for the cream to rise to 
the top. When you’re good at what you 
do, your results speak for themselves. 

Take Penny Blake, for example. After 17 
years of consistent sales awards, she didn’t 
even need a full year to establish herself 
as one of the top realtors in Re/Max’s 
Kingston offi ces. In her fi rst year with Re/
Max, her home sales topped out, securing 
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her a place in the company’s top 1 percent. 
So what’s the secret of her success? “I listen 
to my clients,” she says. “Selling a home is 
a major fi nancial decision and a stressful 
experience, and people often need to talk. 
By taking the time to acturally listent to my 
clients, I make the experience easier for 
them and I help them get exactly what they 
want out of it.”

Before You Move…
Moving day is always hectic. There are so 
many details to tend to, so many things to take 
care of. And with so much to worry about, it’s 
only natural that a few of those details might 
slip through the cracks. To make sure you don’t 
forget a thing, I’ve put together this handy 
checklist of all the details you should tend to 
before you move.

• Get estimates from several moving companies 
before choosing one.

• Arrange to have your  gas and electric utilities, 
water softener, telephone and internet service 
and cable or satellite television service 
disconnected at your current home and 
connected at your new home.

• Prepare and send Change of Address cards 

for friends, relatives, credit card companies 
and other important contacts.

• Arrange with Canada Post to forward your 
mail to your new home.

• Inform all newspapers, magazines and home 
delivery services of your new address.

• Register your change of address with your 
bank, credit union, fi nancial planner and 
stores at which you have charge accounts. 

• Change the address on your driver’s license.

• Make special arrangements for moving pets 
and plants.

• Safely dispose of all fl ammable liquids, 
including gasoline used in gardening and 
recreational motors. (It’s illegal for movers to 
transport them.)
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Renovate for Resale
While a move might not be in your immediate 
plans, you may just want to keep it in the back 
of your mind if a household renovation is on 
your To Do list this year. While fi xing up your 
more is always a good idea, here’s my list of the 
top 10 renovations that are likely to add value 
to your home when you fi nally decide to put it 
up for sale.

1. Kitchen
Because few things are more impressive than a 
smart, functional kitchen, the most important 
room in the house is also your best investment 
come renovation time. Whether you go all out 
with new stainless steel appliances or stick 
to less expensive touches like a ceramic tile 
backsplash, you’ll have no trouble cooking up 
big returns on your investment.

2. Bathroom
Did you know that homes with two or more 
bathrooms sell faster and fetch bigger returns 
than homes with one bathroom? It’s true. So 
if you live in a one-bathroom home, adding a 
second bathroom could pay off with increased 
convenience now and higher resale value later. 
If adding a bathroom is too expensive, you 
can still add value with a fresh set of taps and 
faucets.

3. Front Yard Landscaping
We all know how important fi rst impressions 
are. A potential buyer’s fi rst impression starts 
with your front yard. By taking the time to 
spruce up your front yard, you’re guaranteeing 
that their fi rst impression will be a good one.

4. Exterior Painting
Even the most beautiful yard in the world won’t 
be able to hide an unattractive house. A fresh 
paint job will enhance that all-important fi rst 
impression and have buyers lining up to see 
what’s inside.

5. Bedroom Addition
When you consider that we spend nearly half of 
our lives in the bedroom, it stands to reason that 
the more bedrooms you have, the more buyers 
you’ll impress. Converting unused rooms into 
extra bedrooms is a sure-fi re way to convert 
empty space into cash in your pocket.

6. Finished Basement
Increase the size of your living space -- and 
your post-sale profi ts -- by turning your drab, 
unfi nished basement into a cozy, welcoming 
family room, an extra bedroom or a smart storage 
system. Remember, people will pay more for 
space they can use than space they can’t.

7. Deck 
A deck isn’t just a deck anymore. It’s an outdoor 
extension of your indoor living space. Adding 
a deck, then, is as valuable an investment as 
adding a bedroom or fi nished basement. After 
all, who wouldn’t pay a little more for an extra 
100 square feet?

8. Windows
Not only do new windows make your home 
more energy-effi cient for you, they make it 
more attractive to buyers, and they’re one of the 
smartest investments you can make.

9. Central Air & Fireplace
Imagine your dream home for a moment. 
Does it have a fi replace to keep you warm on 
a cold winter night? How about central air-
conditioning to cool you off on a hot summer 
day? If they sound good to you, they sound just 
as good to your prospective buyers.

10. Painting, Carpeting
Adding plush new carpeting or a fresh coat of 
paint may not seem like major renovations, 
but they’re probably the easiest – and least 
expensive—ways to spruce up your home and 
get it ready for sale. 

Q: What single small cosmetic 
change will most enhance a 
house’s saleability?

A:  I’ve always believed it’s the 
front door. Whether you paint it 
or just install some new brass 
hardware, you’re making a 
smart investment in your fi rst 
impression and really welcoming 
people into your home. In the 
summer, you can put a nice plant 
by the door. In the winter, try a 
cedar tree. It gives the house curb 
appeal and really gets people into 
the house.”

Q: Which do you recommend: a 
bi-weekly mortgage payment 
or a monthly mortgage 
payment?

A:  When you choose a bi-weekly 
mortgage payment, you’re paying 
your mortgage every two weeks 
instead of once a month.  Usually, 
the bi-weekly payment is half 
the size of the monthly payment. 
The catch is that while you’re 
making 12 annual payments 
in the monthly option, the 
bi-weekly option will actually 
take you to 26 annual payments, 
or the equivalent of 13 months. 
Squeezing in that extra month’s 
payment will let you pay down 
your mortgage faster, and keep 
your interest payments down. 
That’s why I believe the bi-weekly 
option is the better deal.

Steve Marshall is a mobile mortgage 
specialist with MGO Bank of 
Montreal. You can reach him at 384-
5634, by cell at 561-5433 or by email 
at stephen.marshall@bmo.com.
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Questions You Should Ask Your 
Mortgage Specialist 
Securing a mortgage is one of the trickiest steps 
in buying a home. With so much information to 
absorb, you can’t underestimate the importance 
of hiring the right mortgage specialist. But how 
do you know you’ve found the right one? You 
have to ask questions. Mortgage specialist 
Steve Marshall of BMO Bank of Montreal has 
provided us with the top five questions you 
should ask to help you find the right mortgage 
specialist.

 
1. What are the current interest rates?
All mortgage specialists should be up-to-date 
on the latest rates. If yours isn’t, you’ll want to 
find someone who is.

2. Should I take a fixed or variable rate 
mortgage?
There’s no right or wrong answer to this 
question, but you may want to hear a few 
opinions to help you choose the specialist – 
and the rate—that’s right for you.

3. How much can I be approved for?
There’s no point in shopping for a house you 
can’t afford. Find out how much you’ll be 
approved for first, then shop in your price 
range.

4. What are the costs involved?
The cost of buying a house is much higher 
than just the cost of the house. Your mortgage 
specialist should fill you in on all of the hidden 
costs so that you don’t find yourself facing any 
unpleasant surprises.

5. Do you charge a fee?
Mortgage specialists make their commissions 
from mortgage companies, not from clients. 
If your mortgage specialist is charging you 
a fee, it’s probably time for a new mortgage 
specialist.

Over 200 kids were on hand as Re/
Max Realty Concepts realtor Penny 
Blake welcomed Santa Claus to 
Kingston East on a snowy Saturday 
afternoon in late November.

The kids and their parents gathered 
in the St. Martha’s Catholic School 

Gym in Greenwood Park 
for snacks, Christmas 
crafts, face painting and 
live entertainment. While 
Dexter’s Music provided 
festive tunes, the Balloon 
Dude had the crowd in 
stitches and The Great 
Robini’s magic show kept 
everyone on the edge of 
their seats, there was no 
denying that Santa Claus 
was the main attraction. 

After his dramatic entrance, 
Jolly Old St. Nick spent some 

quality time with his biggest fans, 
getting the lowdown on what they 
really wanted for Christmas.

Special thanks to Catherine 
Isaacs and her helpers for the 
children’s crafts and to the 
following merchants who so 
generously donated the 17 

door prizes: In Bloom Flowers, 
Rideau Centre, Alison Smith, TD 

Waterhouse Financial, GoodLife 
Fitness, Taggart Development, 

Braebury Homes, Penny Blake, 
Re/Max. And congratulations 

to all of our door prize 
winners. The real winners, 
though, are the children 
of Kingston East. Not only 
did they get to spend an 
afternoon with Santa Claus, 
but Penny doubled the 
proceeds from the door 
prizes and donated them 
to the Gore Road Library 
to enhance their children’s 
book collection.

Penny Blake Brings Santa to Kingston East

I m p o r t a n t  T e l e p h o n e  N u m b e r s

Kingston City Police: 549-4660
Kingston Ambulance Service: 544-6047
Kingston General Emergency Room: 548-2333
Hotel Dieu Hospital Emergency Room: 546-1240
After-Hours Medical Clinic: 546-5506
Poison Control: 1-800-367-1373
Telehealth: 1-866-797-0000

Kingston Humane Society: 546-1291
Assaulted Women’s Help Line: 1-866-863-0511
Child Find: 1-800-387-7962
Bell Canada Customer Service: 310-BELL
CFB Kingston Switchboard: 540-5010
City of Kingston: 546-4291
Utilities Kingston, 24-Hour Emer. Line: 546-1181
Hydro One: 1-800-434-1235



14 Landing
SPACEIOUS 3 BEDROOM , 4 
BATHROOMS. FULL BASEMENT AND 
LARGE 201’ x 347’ LOT.  VERMONT 
CASTINGS WOODSTOVE, SATELITE 
DISH, CENTRAL VAC, GAZEBO, 
CEDAR EXTERIOR. LARGE FAMILY 
ROOM, DINING ROOM AND LIVING 
ROOM. BEAUTIFUL NATURAL VIEW.

$344,900

Penny Blake
Sales Representative

Remax Realty Concepts Corp.,

Registered with the
D.N.D. Relocation Services

49 Princess Street
Kingston, Ontario  K7L 1A3

office:	 613.544.3325 

fax: 	 613.544.4735

cell: 	 613.539.3307

toll free: 1.877.924.3689

pblake@kos.com

www.pennyblake.com

31 Rose Abbey
IMMACULATE FAMILY HOME, 
3 BEDROOMS, PLUS A 4TH 
IN BASEMENT, FINISHED 
RECROOM, NEW FLOORING, 
NEW VINYL WINDOWS(04 
AND 05), SHINGLES (JUNE 
04), SPACIOUS KITCHEN, 

SPACIOUS MASTER BEDROOM. A FEELING OF BEING IN THE 
COUNTRY, BACKS ONTO GREENSPACE. 5 MIN. TO CFB KINGSTON. $184,500

494 Freeman Avenue
IMMACULATE, 3 + 1 BEDROOM, 2 1/2 BATHS, 
HARDWOOD AND CERAMIC FLOORS, 
MAINFLOOR DEN/OFFICE, 2 TIERED OVERSIZED 
DECK, STONE PATHWAYS, NICELY LANDSCAPED. 
FULLY FINISHED BASEMENT WITH A 4TH 
BEDROOM, 3 PC BATH AND LARGE RECROOM 
WITH GAS FIREPLACE. DEEP LOT 122’ BACKING 
ONTO CONSERVATION WALKWAY. $224,900

97 Dalgleish Avenue
 STUNNING 3 BEDROOM HOME, 3 BATHS, HARDWOOD FLOORS 
AND OPEN CONCEPT WITH CATHEDRAL CEILING GREATROOM 
OFFERS WINDOWS WITH SOUTHERN EXPOSURE, GAS FIREPLACE, 
MAINFLOOR DEN OR OFFICE, MASTER BEDROOM WITH ENSUITE. 
FINISHED REC ROOM PLUS 4TH POTENTIAL BEDROOM, 1 1/2 CAR 
GARAGE, LARGE LOT FULLY FENCED BEAUTIFULLY LANDSCAPED. $274,900

3231 Highway 15, Kingston
 CUSTOM CLAY BRICK BUNGALOW 2250 SQ.FT. ON 
MAIN LEVEL, OFFERING ANOTHER 2000 SQ.FT. OF 
FINISHED AREA ON LOWER LEVEL 
WITH A FULL WALKOUT OF PATIO 
DOORS. LOTS OF WINDOWS, OPEN 
CONCEPT KITCHEN/GREATROOM, 
MAGNIFICENT VIEW, 4 BATHS, 5 
APPLIANCES INCLUDED, CENTRAL 
AIR, C-VAC, SITTING ON 6+ ACRES, 
PLUS BARN/OUT BUILDING

$299,900

43 Biscayne Street 
STUNNING PORTOFINO MODEL, 2560 
SQUARE FEET PLUS A PROFESSIONALLY 
FINISHED BASEMENT. THIS FOUR BEDROOM 
HOME SITS ON A 50’X122’ LOT AND OFFERS 
A GENEROUS USE OF HARDWOOD AND 
CERAMIC FLOORS, 3 BATHS, GREATROOM 
OPEN CONCEPT WITH GAS FIREPLACE THAT 
OVERLOOKS A NEW DECK PATIO, FULLY 
FENCED PRIVATE YARD.

$399,900

121 Kinogama Avenue
DEED ACCESS TO WATERFRONT ON BATEAU CHANNEL. KITCHEN REDONE IN 2001, 
MAPLE FLRS AND CERAMIC ON MAIN FLR. TRIPLE WIDTH PATIO DOORS TO LARGE 
DECK OVERLOOKING MATURE LANDSCAPED. NEWLY COMPLETED LOWER LEVEL 2 + 2 
BEDROOMS WALKOUT FROM LOWER LEVEL TO GARAGE. INCREDIBLE AREA SUPPLEMENT 
AT LISTING OFFICE.

$289,900

FOR MORE DETAILS CHECK OUT WWW.PENNYBLAKE.COM

964 Alpine Court
WONDERFUL 4 + 1 
BEDROOM HOME, TOTALLY 
FINISHED FROM TOP TO 
BOTTOM, M/F FAMILY 
ROOM, FIREPLACE, VERY 
BRIGHT EUROPEAN KITCHEN, 
OVERLOOKS LARGE DECK, 
INTERLOC AND CONCRETE 
PATIO AND INGROUND POOL. 
WORKSHOP IN INSULATED 
GARAGE AND HEATED, NEW 
LAMINATE WOOD FLOORING 
ON MAINFLOOR, ROOF 
IN 2000, FURNACE 2005, 
C/A 2000 AND MANY NEW 
WINDOWS.

$259,900


